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Join us for a series of 30-minute webinars featuring real estate industry experts who will discuss business
opportunities and strategies that will emerge as the pandemic dust begins to settle.

This is the second in a series of Webinars to discuss What’s Next?

Episode 2, entitled “Re-engaging the Office Deal” will feature Dave Burden and Kate North from Colliers
International who will discuss what future office lease deals may look like and how our WFH experience will
shape the future of office design and use.

Episode Two: Thursday, June 4, 2020
11:30 a.m. – 12:00 p.m. PT
1:30 p.m. – 2:00 p.m. CT
2:30 p.m. – 3:00 p.m. ET

Complimentary Program

Click here to RSVP.

*Webinar details will be sent upon registration*

Presented by 

■ Dave Burden, Principal, Colliers International 

■ Kate North, Vice President, Workplace Strategy, Colliers International 

■ Larry Eppley, Chicago Office Managing Partner, Co-Lead, Hospitality Industry Team, Sheppard Mullin 

Future What’s Next Episodes include:

Episode 3, currently scheduled for June 11, 2020 at 11:30 a.m. PT / 1:30 p.m. CT / 2:30 p.m. ET, entitled “Return
of the Guest Experience” will feature Roger Hill from The Gettys Group who will discuss the future of the hotel
guest experience post pandemic and how it will influence hotel design.

Additional Information
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Colliers International
Colliers International is a leading real estate professional services and investment management company. With
operations in 68 countries, our more than 15,000 enterprising people work collaboratively to provide expert
advice to maximize the value of leased and owned real estate for occupiers, owners and investors.
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Sheppard, Mullin, Richter & Hampton LLP

Click here for insights about the Coronavirus that you and your colleagues may find helpful.

Questions? Please contact Belinda Ashong via email.
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