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■ Volume I - The Structure of the Deal and Government Consent 
■ Volume II - Obtaining Consent to Assign a Government Contract 
■ Volume III - What Happens to Pending Proposals? 

■ Volume IV - Key Issues in Government Contracts Due Diligence 

■ Volume V - The Land Mines Strewn Throughout the Data Room 

■ Volume VI - Organizational Conflicts of Interest: When the Whole Is Less Than the Sum of Its Parts 

■ Volume VII - Investing in Small Businesses 

■ Volume VIII - Foreign Buyers Do Make a Difference 

■ Volume IX - Unclassified Contracts? Foreign Buyers Still Make a Difference 

■ Volume X - Accounting for the Cost of Business Combinations Under Government Contracts  
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